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Abstract

Trans Diamond (TDIA) is a fixed-supply, non-custodial ERC-20 on Base. Not equity, not a bank deposit, not a profit promise.

The token is a mechanism. The real asset is the CyberGuard ecosystem: customers, services, trust scores, rewards, education,
merchants, partners, and reputation. TDIA is the connective tissue.

Live: P2P transfers; CyberGuard pay with 25% launch discount (adoption); monthly activation rewards. Users hold their own keys.

When someone discovers TDIA they ask: who is behind this? Section 1 answers. Later sections cover distribution, roadmap,
measurable milestones, reputation, and the CyberGuard Partner Network.

1. Why Customers Trust Diamond Bright CyberGuard

1.1 What is Diamond Bright CyberGuard?

Diamond Bright CyberGuard™ (Diamond Bright LLC) is a cybersecurity product and service platform for small and mid-sized
organizations that need a clear security grade, authorized assessments, and ongoing proof — without a black-box enterprise
SOC they cannot staff.

Flagship: CyberGuard Business Trust Score™ — a living letter grade and index, plain-language priorities, portal reports, and on
monthly plans a recurring Proof of Protection pack. Site: https://diamondguards.com/

1.2 Who is it built for?

Small businesses & professional offices Grade they can explain to partners and insurers

Local service-area firms Free on-site baseline with written authorization

Nationwide remote clients Authorized remote scans; one-time work without agent on every PC
Monthly protection clients Portal + recurring assessments + remediation + proof

Hardware buyers Shop: drives, FIDO2 keys, privacy gear, kits, stickers

Honest capacity: not marketed as a 24/7 global SOC — permissioned protection, living scores, portal evidence.

1.3 Products that already exist

Business Trust Score™ Letter grade + living index clients can raise

Free local baseline On-site assessment in service area (authorized only)

Remote scans From about $17.80 quick remote; deeper remote options
Monthly packages From roughly $98/mo — portal, scans, proof

CyberGuard Sensor Optional hardware for recurring authorized monthly assessments
Client portal Reports, billing, authorization, checklist, TDIA rewards
Marketplace / shop Hardware, scans, drills — card or TDIA checkout

Trans Diamond (TDIA) Pay (25% launch off), P2P, activation rewards

1.4 Technology that powers the platform

Production CyberGuard app (portal, billing, shop, scan products, messaging, authorization); assessment and branded reporting
pipelines; Trust Score engine and proof packs; optional remote nodes/sensors; Stripe/Square + TDIA on-chain verify; Base ERC-20
settlement; client-scoped portal isolation.

1.5 What differentiates CyberGuard

Typical market CyberGuard

Black-box SOC language Living grade clients raise and explain

One-time audit PDF Monthly proof in portal on a program

Scan first, ask later Written authorization only

Enterprise-only tooling SMB-first paths, free local baseline, low-entry remote
Card-only commerce TDIA for discount, P2P, rewards — non-custodial
“Trust us” branding Measurable score + seals + verification path
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Credibility for TDIA comes from real services and authorization discipline — not crypto narrative alone.
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2. Mission of TDIA

Shared settlement asset for CyberGuard: low-fee Base transfers, pay for protection, reward posture progress, and eventually
education, marketplaces, bounties, and Partner Network settlement.

People should want TDIA because they need it to participate in CyberGuard — not because “maybe it goes up.”

3. What TDIA Is — and Is Not

TDIA is TDIA is not

Fixed-supply ERC-20 (1B) Equity in Diamond Bright
Connective tissue of the ecosystem The product itself

Payment, reward & reputation medium Bank deposit or yield promise
Burnable; cannot mint again Inflationary emission token

4-5. Spec & Base

Contract 0x8282AC365Ee0159C5381f3267E8D8bC22020986E
Treasury / Rewards O0XEbB29...498b / 0xA444...E830

Supply / decimals 1,000,000,000 fixed / 18

Network Base mainnet (8453)

Base: low fees for micro-rewards and P2P; ETH on Base needed for gas.

6. Live Utility

6.1-6.2 P2P & pay (25% launch discount)
Wallet UX at diamondguards.com/tdia/. Checkout: quote — 25% - live price - treasury transfer — verify.

The 25% launch discount is designed to accelerate adoption of TDIA as the preferred payment method within the
CyberGuard ecosystem. Adoption and velocity — not a price claim.

6.3 Activation rewards

Pay / Sign / MFA +250 / +200 / +100
Authorize / Domains / Request +250 / +150 / +200
Node / Reports / All-done +150/ +150 / +500
Each monthly invoice paid +100

7. Distribution & Treasury

Full supply minted once to treasury; minting more is impossible. Targets below are policy allocations of that fixed pool:

. Customer rewards & incentives — 40%
Company treasury / ops — 25%

B Liquidity — 20%
Product & development — 10%

Strategic partnerships — 5%

Target allocation of fixed 1B (policy) — not separate mints
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Customer rewards 40% Activation, retention, education, bounties
Company treasury 25% Ops, capacity, reserves

Liquidity 20% DEX pools

Development 10% Product engineering

Partnerships 5% Network & joint programs
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8-10. Economics, Architecture, How to Get TDIA

No inflation schedule. Demand is product-linked. Live DexScreener pricing. Architecture: token - DEX - CyberGuard backend - portal
- wallets. Obtain via P2P or DEX on Base; use pay/earn/transfer.

11. Roadmap

2026 — Foundation (now)
CyberGuard payments - 25% launch discount - client rewards - P2P wallet - transparency (this paper).

2027 — Commerce, B2B & Partner Network
Merchant API - security marketplace - CyberGuard Partner Network - vendor/B2B transfers - richer rewards.

2028 — Academy
Courses, labs, certifications; earn TDIA by learning; spend on education; workforce programs.

Future
Enterprise integrations - insurance experiments - bounties - API credits - affiliates - public Diamond ratings at scale.

Roadmap = product intent, not contractual guarantees.

12. Measurable Milestones (Operational Goals)

Yardsticks for progress — not promises of date or financial return:

1 First 100 businesses using TDIA Client adoption

2 First $100,000 services bought with TDIA Payment utility

3 First 10,000 on-chain TDIA transactions Network activity

4 First marketplace partner accepting TDIA External commerce
5 First Academy certification live Education layer

6 First public Diamond Security Rating Reputation layer

7 First 10 Certified Diamond Partners Partner network

8 First multi-seat employer training in TDIA Workforce demand

Progress shared as goals are hit. Missing a date does not break fixed supply — the ecosystem is still growing.

13. Diamond Security Level

Bronze - Silver Onboarding - MFA, agreement, assessment underway

Gold - Diamond Recurring protection & remediation — flagship proof pack

Public display vision: CyberGuard Verified - Diamond Security Rating - Powered by TDIA

14. CyberGuard Partner Network

Bigger than “accept TDIA™: a network of trusted cybersecurity businesses that settle under shared standards.

e

MSPs Ongoing IT + security
Penetration testing firms Offensive tests & retests

Web developers / agencies Secure builds & remediation
Hosting providers Hardened hosting

IT consultants Advisory / vCISO-style
Cybersecurity educators Training aligned with Academy

Certified Diamond Partners
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Partners who meet quality/ethics/authorization standards, accept TDIA for eligible services, and stay transparent with shared clients
may earn Certified Diamond Partner status — a badge clients can trust.

TDIA becomes the settlement layer for a network of trusted cybersecurity businesses — not only Diamond
Bright’s checkout.
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15. TDIA Is Connective Tissue — Not the Prize

1 Customers and security outcomes

2 Services (assessments, monthly protection, hardware, education)
3 Trust scores, proof packs, reputation levels

4 Partner businesses (Diamond Partner Network)

5 TDIA — the mechanism connecting 1-4

Build rule: people use TDIA because it unlocks participation in a growing cybersecurity network. If focus shifts to market price over
participation, the long-term proposition weakens.

16. Long-Term Vision

Diamond Bright builds a cybersecurity company and network. TDIA is ecosystem currency. Acquire because you use CyberGuard
and partners. Fixed supply protects credibility. Evaluate on utility milestones — not price forecasts.

17-18. Governance & Risks

Policy (discounts, rewards, partners, Academy) is company product policy, not a DAO. Risks: market, utility/policy,
roadmap/milestone, contract/chain, operational, regulatory, partner-network, scams. Not investment advice or securities offer.

19. Summary

Company Living Trust Score, authorized assessments, portal proof, shop, monthly plans
Token Fixed 1B TDIA on Base — cannot mint more

Today P2P - 25% launch pay - activation rewards

Growth Roadmap + measurable milestones + Partner Network

Truth Ecosystem is the asset; TDIA is connective tissue
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